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N B Handy 
Purchasing Group 

The mission of the N.B. Handy Purchasing Group is to execute top quality purchasing decisions to enhance revenue 
and profitability, support sales, maximize relationships with internal/external customers and vendors utilizing 
committed, highly trained purchasing professionals that ensure N.B. Handy’s company goal as the preferred choice. 
 

  

Department Update 
NBH Purchasing Team–Featured Guest at HARDI Webinar 
 

Terrie Ramsdell and Kristie Craven were guest speakers at 
HARDI’s “Executive Lessons Revealed” webinar.  The NB 
Handy Purchasing team was recognized as having “risen to 
the top” by educating our team and driving benefits from the 
E3 software solution.  In partnership with Blueridge (software 
solutions provider) we hosted approximately 20 HARDI 
members.  
 
An excerpt from the Q & A 

 

Q   Do suppliers understand how you make money as a 

distributor? 

A   Our vendors understand but it is our responsibility to clearly 

communicate all  the ways they can contribute to our 

profitability. 

 Fair, competitive pricing 

 Lead time – Short lead times equate to less safety stock and 

lower inventory investment 

 Forward Buys – An opportunity to purchase additional 

inventory at a lower price 

 Quality Products 

 

Blueridge did an excellent job of enriching the audience’s 
understanding of the potential profit that can be realized with 
a well-managed supply chain. 
 
 

 

How “Handy” Is This? 
We would like to extend a HANDY “high-five” to Chris 
Leeson and the Greenville team for selling $80K of our IQ 
Drive and high SEER equipment inventory to McCown 
Company. This helped reduce our “AT RISK” equipment 
inventory!  

 

Blue Chip Buyers       
Each month the buyers have to meet the following criteria to 
become a Blue Chip Buyer:  

 

 
*Check out the buyers’ email signature for Blue Chip Buyer Status! 

“Handy” To Know 
Yellow Dot needs 30 6” elbows that Raleigh does not have in stock. 
You UPS them to Yellow Dot out of Roanoke. Where will this 
demand show in Mincron/E3? 
  

a) Raleigh 
b) Roanoke 
c) Cancun 
d) None of the above 

 
If it surprises you to learn that the correct answer is B, you should 
check out this video.  
 
This type of transaction represented $300,000 in sales in the first 
quarter alone, with estimated freight of $34,000! 
 
 
 
 

 Click here to view instructional video:  
 
 
 
 
 
 
 
 
 
 

Previous issues are located under Procurement on the NBH Home Page in Lotus notes 
Videos located NB Handy Training, under Procurement “Handy to know” 

 

https://www.youtube.com/embed/xf5v_XDYM64

