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N B Handy 
Purchasing Group 

The mission of the N.B. Handy Purchasing Group is to execute top quality purchasing decisions to enhance revenue 
and profitability, support sales, maximize relationships with internal/external customers and vendors utilizing 
committed, highly trained purchasing professionals that ensure N.B. Handy’s company goal as the preferred choice. 
 

  

Department Update 

Kristie Craven, Debbie Ray, and Angela Isaacs 
attended the BLUEPrint 2013 conference held at 
Chateau Elan in Braselton, GA. , in September. This 
demand forecasting and inventory replenishment 
conference is designed for leaders, management, 
and investment buyers from organizations that  
use E3 or Clarity (a solution very similar to E3). 
There were best-practice seminars, roundtable 
events and guest speakers from global supply-
chain leaders. Kristie Craven was one of the guest 
speakers this year, presenting  utilization of 
business intelligent software the purchasing 
department uses called Visibility. NB Handy 
attends this conference annually to stay abreast of 
the latest best buying practices and to network 
with other companies such as Gustave A. Larson, 
Tractor Supply and Expedx. 
 

How “Handy” Is This? 
Matt Murphy, Area Sales Manager of Residential Roofing for 
Morris Ginsberg voiced some concerns on inventory levels of 
critical items with Procurement Manager, Terrie Ramsdell 
and Buyer, Debbie Ray. The Group convened in Lynchburg to 
discuss these issues and Matt provided a Residential Roofing 
101 Training Session so that MG can properly align its 
inventory to ensure a full product line offering for their 
customers. 
The basic premise is when a customer needs to purchase 
materials for a job, that all accessory items will be available to 
make the customer’s visit a one stop shopping experience. 
Through the training piece Matt provided, and the Buyer 
Minimums function in E3,  we are able to make this a reality 
and to strengthen and increase business at MG. 
Through collaboration and open minds, Procurement and 
Sales continue to work together to provide sound solutions 
that will continue to make MG the Preferred Choice for 
customers. Thank you Matt! 

 
  

 Blue Chip Buyers       
 

Each month the buyers have to meet the following criteria to 
become a Blue Chip Buyer: 

 
 
*Check out the buyers’ email signature for Blue Chip Buyer Status! 

“Handy” To Know 
 

Are you transferring material from another branch 
without checking to see if they have stock available? 
This creates “fake” back-orders and ends up costing NB 
Handy time, money and potentially business. 
 
To learn more, please click on the video link below: 
 
 
 
 
 
 
 
 
 
 
 

Click here to view instructional video:  
 

 
 
 
 
 
 
 
 
 
 
 

Previous Issues and Videos are located at NB Handy Training under Procurement 

https://www.youtube.com/embed/-h1EXW21Njg

